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ABSTRACT

The main purpose of this project is to manage the information of the company’s existing and potential customers.
Customer Relationship Management (CRM) Portal is a web application that enables the enlisted with user credentials
to login and access the application to add the customers information. This Portal contains three roles: sales, supervisor
or Manager, and an admin role handles the database.

CRM Portal contains modules as below.

e Contact Management.

e Notes Management.

e  Opportunity Management.
e Proposals Management.

e  Project Management.

The supervisors can track all the information uploaded by the sales staff through the modules. This helps the company
to grow their business as customers interests and sales will be tracked by the manager. It helps the company to improve
their workflow at the same time.

The website will be mobile friendly and responsive to different screen resolutions. It also uses the Bootstrap mapping
technology to show interactive screens. As the CRM Portal contains different modules, specific information can be
stored in those modules so that the Portal looks user friendly to all users.

The technologies and tools are to be used in our project is as follows:

Server side: ASP.NET, C#.Net, SMTP Server with 587 port number.

Client Side: jQuery, Bootstrap, Css3, HTMLS5, Few 3 party scripts and styles
Database: SQL SERVER
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1  Project Description

This CRM Portal is developed for KB Insurance Company to manage the information of the company’s existing and potential
customers, and it is designed to create a continuous work flow between salespersons and manager. The main aim is to track
the company sales and salesperson capabilities by the manager. The admin will provide credentials for salesperson to get into
portal page. The salesperson will add customer details that will be accessible to manager to give corrections or instructions
based upon dependency. Here customers will get the welcome notification from KB Insurance Company after adding contact
details.

After adding the contacts, the proposals will be created by the salesperson who will be checked by manager in manager portal.
As the last step, the project or quote will be created with price and details. Salesperson can send directly files to the manager
through file upload option. The manger will check the “view project” section and notify to the salesperson with comments on
it. The manager can view details of all customers at one place. The company will know who the potential customers are for
the company and whose policies are to expire soon.

1.1 Competitive Information

This is the online web portal designed to access customer details and track sales information for the company. It is
like GEICO, AT&T insurance and LIC services. And there are numerous online sites with these features and
functionalities.

1.2 Relationship to Other Applications/Projects
This application has a relationship with SMTP server from Google third party.

1.3 Assumptions and Dependencies

All customers and policies information are valid. The project using single admin currently, we will do multiple
admins to access database in the future.

e The internet connection is the dependency for this project.
e Online support will be available by contacting the admin.
o Database server will be back up as necessary.

e  SMTP server will support for all mails.

1.4 Future Enhancements
Enhancements for the future release should include the items as below:

¢ We will do SMS integrations with enrolls and expirations to the customers.
e Direct live chat will be integrated between both sales and manager.

o  We will do coupons for customers to receive discounts.

e  Sales statistics will be displayed in the dashboard.

e To measure the working hours by logins and logouts by timestamp.



1.5 Definitions and Acronyms

Admin: Who handles all login details of the sales person and manger.

Sales Person: The person responsible for all customers details and project information.

Manager: The person responsible for tracking and analyzing the sales.

ASP.NET: It is an open source web framework for building web apps and websites.

C#.NET: It is a multi-paradigm programming language about strong typing, authoritative, declarative,
functional and object-oriented programming disciplines.

SMTP SERVER: Simple Mail Transfer Protocol which uses 587 port number.

JQUERY: jQuery is a cross-platform JavaScript library designed to simplify the client-side scripting of
HTML.

BOOTSTRAP: Bootstrap is a free and open-source front-end library for designing websites and web
applications.

CSS: Cascading Style Sheets is a style sheet language used for describing the presentation of a document
written in a markup language like HTML.

HTML: Hypertext Markup Language is the standard markup language for creating web pages and web
applications.

SQL SERVER: Microsoft SQL Server is a relational database management system developed by Microsoft.
SQL: Structured Query Language.

ASP: Active Server Pages.

Use Case Diagram: A use case diagram, at its simplest is a representation of a user's interaction with the
system that shows the relationship between the user and the different use cases in which the user is involved.
CRM: CRM stands for customer relationship management.

CTS: Common Type System in .Net framework.

CLR: Common Language Runtime.

CAS: Code Access Security.

2  Project Technical Description

In the portal we used .Net framework and SQL Server to develop the application. And the data we entered is saved into the
database. The project we designed has the interoperability with the .net framework. .Net framework has a common type
system (CTS) that defines all data types and programming structures gives CLR. And this CTS and CLR are used in .Net
framework to give type safety. This application gives security, Portability and performance to the project by .Net framework.
Asp .Net has the elements with HTML, CSS, JavaScript in the page controls. It has the validation controls, dataset controls,
user authentication with logins. The application has main modules named as sales page where salesperson can add new
contacts and create project. The manager module can access the sales by the database server.



2.1 Application Architecture

INSURANCE APPLICATION

Insurance Insurance
Billing Claims

Insurance Application Integration and Architeclure, Business Process Bus

. Database, Daa Dictionary, Framewark, Workflow, ete

Figl: CRM Insurance Application
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Fig3: RDBMS Architecture.

2.2 Application Information flows

Admin-Sign in -Sales- Manage sales credentials-Staff- Manage sales managers credentials- Manage Announcement-
Sign out.

Sales-Login-Home-Contacts-Contacts Management-Add Contacts-Welcome Mail-Notes-Add Notes-Opportunity-
Add Opportunity-Proposals-Add proposals-Projects-Choose File-Add Project-Sign Out.

Manager-Login-Home-View Contacts-View Proposals-Comments-View Projects-Download File-Comments-Sign
Out.

2.3 Interactions with other Projects
The project doesn’t have any interactions with other projects.

2.4 Interactions with other Applications

The project interacts with Google SMTP server. It always need internet connectivity to send out e-mails.
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2.5 Capabilities
Admin:
e Add sales
e Edit, delete sales details
e Add Manager
e Edit, delete Managers details
e Add Announcements
e Edit, delete Announcements

Salesperson:
e Add contacts

o Edit, delete contacts
e Add notes

e Edit delete notes

e Add Opportunity

e Edit, delete opportunity
e Add proposals

e Edit, delete proposals
e Add projects

e Edit, delete projects
e Upload files

e Download files

Manager:
e View contacts

e Search contacts

e View proposals

e Edit comments on proposals
e View projects

e Search projects

e Download project

e Edit Comment on project

e Download files

2.6 Risk Assessment and Management

o If the client information is not valid, we need to prevent the risk before adding the data.
e In case of power failure, we need to back up the data before loss or damage.
e In case of database breakdown, then alternative database server will be used.

3 Project Requirements

3.1 Identification of Requirements

< GSU-GS_SP2018-10 Admin-000001">
Admin can create login IDs to the sales representatives and mangers.



< GSU-GS_SP2018-10 Admin-000002">
Admin can do announcements to the sales representatives and managers

< GSU-GS_SP2018-10 Admin -000003">
Admin can take care about the database and portal’s technical issues.

< GSU-GS_SP2018-10 Sales person -000004>>
Sales person will add the customer information into the contacts.

< GSU-GS_SP2018-10 Sales person -000005>
Sales person can make the notes about the customer.

< GSU-GS_SP2018-10 Sales person -000006>
Sales person will add some opportunities to the customer.

< GSU-GS_SP2018-10 Sales person -000007>
Sales person will make some proposals to the manager about the customer.

< GSU-GS_SP2018-10 Sales person -000008”>
Sales person will make the policy projects.

< GSU-GS_SP2018-10 Manager -000009>
Manager can see the contacts which added by the sales person.

< GSU-GS_SP2018-10 Manager -000010>
Manager can see the proposals which made by different sales persons and manager can do comment on those.

< GSU-GS_SP2018-10 Manager -000011>
Manager can see the policy projects which added by the sales persons. And manager can do comment on the
projects

3.2 Operations, Administration, Maintenance and Provisioning (OAM&P)

Admin only can create the credentials for the sales representative and mangers. As a rule, salespersons will add
customer information into the portal.

On the interval base the database will be backup and performance of the application also will be monitored.

3.3 Security and Fraud Prevention

Security will be take care by the Admin. The Admin can only give the login credentials to the authorized
representatives. Sales representatives only can contact the customers so fraud can be preventing here.

3.4 Release and Transition Plan

Sales representatives and managers will always work together on a customer’s projects through the portal. So, manager can
give the comments to the different sales representatives every time.

4 Project Design Description

Customer contacts will always have connected to sales person and the manager. So, manager can look at the customer details.
And sales person and the manger will always need to login into the portal with their unique login forms. The information

7



which added by the sales person is can see by the manager. Admin announcements will directly come into the sales person
and manager pages.

Sales
proposals

Customer
proposals

Customer
contacts

Sales
projects

Customer
projects

Sales Rep
Manager

Login& Logout

Create Account

Announcements

Fig4: Use Case Diagram



5 Internal/external Interface Impacts and Specification

In this project internally, we interfaced bootstrap to makes the application responsive, initiative and attractive. Externally we
are interfaced Google SMTP Server with 587 port number. Which made communication strong between the company and
the customer. SMTP server every time sends the thankyou email to the customer when the sales person adds the customer
data into the database.

6  Design Units Impacts

Announcements can make impact on each person’s home page on the portal. Due to this, admin can announce the important
information to the sales persons or mangers like about holidays or portal issues or any technical issues. When come to the
manager, manger can make a impact on sales person’s customer information and their policy’s, and manager have the access

to do comment on the policy and can view and download the policy which are uploaded by the sales person.

6.1 Functional Area A/Design Unit A

This application database contains contacts table, notes table, proposals table, opportunities table and projects table.

Fig5: Database Diagram

CRM Staff Table
¥ saffid ~
CRM_Proposals_Table —»
¥ Propid ~ Name
Proposals pwd W
< >
Contactid
(el
createdBy CRM_Contacts_Table
Comments ¥ contactid
Managerid v Name <«
< > Phone CRM _Sales Table
Type P salesid A
<
ndustry h Name
CRM_Opportunities_Table Fax owd v
8 o < >
v o e address
Opportunities Cty
contactid emailld
o dBy v
createcty website
< > -
Source CRM _Projects Table
Dezcription § Projid
< c "
createdBy Contactid
¥ notesid A DOB StartDate
rotes Gender EncDate
contactid Cost
createdBy v CrestedBy
< > createdDateTime
Comments
Manzgerid

Contacts table consists of all the information about the customer like name, phone, address, industry, email etc. Admin
table consists of all the login credentials like user id and password. Sales table consists sales id and password and as
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similarly staff table also. Project table manages the information when the sales person adds the project. Proposal table
manages when the sales person adds it.

6.1.1 Functional Overview

In this application admin, sales person and manager are the three main functionalities. Admin adds the staff to the
portal and made announcements to the portal. Sales person will collect the customer information and manages the
project. Manager has the access to view the contacts information and can give a comment to the sales person.

6.1.2 Requirements

Software requirements:
e  Microsoft visual studio 2015
e Microsoft SQL Server management studio 2015
e ASP.NET, C#.Net

Hardware requirements:
e RAM: 2GB RAM or above
e Hard Disk: 20 GB or above
e  Platform: Windows, Mac, Linux.
7 Open lIssues
Currently we do not have any open issue.

8  Acknowledgements

We would like to sincere thanks to professor Alex Liu for continues guidelines, support and encouragement in all phases of
the project. And we want to thank for the help of all the blogs, organizations and some books.
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9  Screenshots:

Home page of the CRM Portal:

This is the home page of the project, from here salespersons, managers and admin can login to the portal with their unique
login details. Username and password will be provided to each person. And that person can login into the portal by selecting

their character as manager salesperson or admin in the drop down as below.

SALES v

ADMIN

MANAGER

Dropdown list to choose the character.
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Admin Home page:

Home  Sales  Stff  Announcement

Hello ADMIN

Welcome to KB INSURANCE WEB PORTAL

After admin login into the admins page with admin’s unique login credentials the above admin’s page will appears. In the
admin’s navigator bar there are sales, staff and announcements. With these admin can work on adding the persons and making

some announcements to each person’s pages. and with the Sign Out option admin can sign out from the page.

Admin’s Sales page:

Home Sales  Staff  Announcement

Sales Management

salesid

EditDelete | ¥

EditDelete | 4

EditDelete | 5

EditDelete | &

EditDelete | 7

A Sales

Name

sales

krishna

mahesh

bharath

novnil

pwd
sales

Krishna
mahesh
bharath

nownil

12

Weicome ADMIN

Welcome ADMIN

sign Out

Sign Out



Through the admin’s sales page admin can add sales persons by clicking on add and can create login credentials to each
sales person name and password.

And admin can also edit and delete the sales persons by clicking on edit and delete.

Admin’s Staff page

Welcome ADMIN  Sign Out

Staff Management

admin

Name Password
EditDelete | staft statt

EgitOsiete | manager | manager

Through the admin’s staff page admin can add managers by clicking on add and can create login credentials to each
manager name and password.

And admin can also edit and delete the managers by clicking on edit and delete. In admin’s staff page admin can add
different staff persons or managers by create unique login credentials.

Admin announcement page.

Home Sales Staff  Announcement Weicome ADMIN Sign Out

Announcement Management

Announcement message Date

elete | Welcome to GSU 2018-04-23

e | Team 10 2018-04-23

Edit Delete | Bharath Reddy Barla, Krishna Chitanya Manajigari, Mahesh Reddy Gorla, Novnil Kumar Singh | 2018-04-23

13



In the admin’s announcement page admin can add the announcements to the sales and staff pages with the date. For example,

announcing holidays or announcing update issues or database issues etc. the announcements made by the admin.

Sales person’s Home page.

Home Contacts Notes Opportunity Proposals  Projects Weicome mahesh  Sign Out

1.Welcome to GSU
2.Team 10
3.Bharath Reddy Barla, Krishna Chitanya Manajigari, Mahesh Reddy Gorla, Novnil Kumar Singh

Hello mahesh

Welcome to KB INSURANCE WEB PORTAL

This is one of the sales persons home page, here the sales person has to work, and communicate with the manager or managers.
The admin’s announcements will come here in this home page of the sales person. In this page Sales person will deals with
the customer information, policy and communication with the manager about the customer policy mostly. And sales person
can sign out.

14



Sales person’s Contact management:

Home  Cotacts  Netes  Opporunty  Proposals  Projects Welcome mzhesh  Sign Out

Contacts Management

Nams Gender o8 Email ld Contact Number Industry Tyee
Maie Female " '
Address cay Fax Source Description

Search

Mame Gender | Phone Do Type Industry | Fax address City emaild Souree Deseripticn

EditDekiz | ansuka shama Female | TOSS1SAT23 | BISNISE3 1Z0000AM | HOME Got | W19 | newcolony 234 akeshoredr | miam: anushka shamia@gmaileom | Social Media new home

= | jason Roy male | M2TBEMS | BHASEE 120000AN | AUTO " 24 | 702t pljacksondrive | Chicagghtso kel | royjasongigmailcom Newspaper Fullinsurance for the car

mak | BSMEN | BITSIZOGODAM | LIFE m L8| 0East Bond steetagtiOf | KeyWest santosh2reddy@gmaloom | Refered byfriend | Total health insurance incluce
Female | 6128218000 | 21SB4120000AM | HOME NOMT | 32785 | Tedsteetiiledrive | Atenta com | Refemedby persanal propety coverag
Femdle | MAOOTEZE | 12E1H1200M0AN | AUTO m N5 | WS 2Istrdpark road orlando pocjnegleti@iatoocom | Newspager labialty nsurance
male | BE24412 | 2151 120000AM | MOTORCYCLE |Gowt | 78821 | 67002 steetmainroad | Louisulle reteggmailcom Socil Madia Fullinsurance indludsd
e | Mabesh Wale | TOG2SMT | SMMMISITZONOOAM | AUTO m STATTAT | 160 34t strest Steger maheshreddynrifgmailcom | Refered byfriend | Ford 2006 good condition
¢ | BharthRedoyBara | Mole | TOG80545 | UM219331Z0000AM | AUTO m TITS | 4160, 3400 Srest AT | Stager Nariabharathreddy@gmallcom | Friznd Crly Srd party by nesded.
EditDelete | Sainath Wale | BUTGTSSISS | 4102018120000AM | MOTORCYCLE |Gom | BSSND | Mthsiest stager maheshredeygsuggmaileom | Newspaper ailaggdd

Sales person’s contact management is nothing but adding the customers contact information. When the sales person adds the
customers information in this page by clicking add contact, it will save into the database and manager also can see the
customers contacts through customer management system.Here the customer information sales persons are adding is Name,
Gender, DOB, Email 1D, Contact Number, Industry what the customer working, Type of insurance they are looking for,
Address, FAX, Source is nothing but how they find this service, and description about the insurance they are interested etc.

Manager can access this all information which added by the sales persons.

When the sales person adds this customer’s information to the database, customer will get the email through SMTP google

server as below.

15



Email to customer:

Welcome to CRM Insurance Portal inbox x

Team Insurance CRM <crmportal.insurance@gmail.com>
to me

””” AUTOMATED EMAIL -DO NOT REPLY***** Dear SAI NATH ,
Thanks for choosing us.

Welcome to CRM Portal Insurance.

Automated Email to the customer through contacts management.

Sales person’s Notes Management:

;;;;;;

Sales person’s notes are nothing but the ongoing work of the sales person on a project. So, sales person can pause and resume

this work. So, the sales person can add edit delete this note. Every sales person will have their own nots to work. This note

cannot have seen by the manager.

16



Sales person’s opportunity page:

Home Contats  Notes  Opportuny  Proposals  Projects Welcore mabesh  Sign Out

Opportunity Management

Cotact

Add Oppertunity

==l
Opportunity Cantact Name Usernams
Saved 8% by refera triend ansubka sharma mahesh
saved 8% by coupan feson Roy mahesh
Moved from another So got 10% instant offer Eretlee mahesh

In the opportunity management sales person can add the opportunities to the customer by selecting the customer name. here

are the opportunities are like adding coupons, discounts or some deals.

Sales persons can edit and delete these opportunities. These opportunities will be saved in database and managers cannot see

this opportunity because this relation between the sales person and the customer, so manager would not involve in this.

Sales persons proposals mangement:

Home Confacts Noles Opportunty Propesals  Projects Wielcome mahesh  Sign Out

Proposals Management

Contact

Add Proosal

Proposals Contact Name: Sales Mame Comments Manager
only ground floor ansuhka sharma mahesh It won't cower in cases of natural disasters. manager
Edit Dalate No aicohol and tobaceo Santosh Reddy riahesh Itwont cover f alooohol and Arugs were taken manager
No alcohol and tobacco Samantha Rauth mahesh Itwont cover if alocohol and drugs were faken manager
No Alcohol and Drugs Mahesh mahesh good manager

17



Sales persons will add the proposals of the customers projects, so when these proposals are added if everything ok then these
proposals will add to the projects. And, when the sales person adds these proposals manager can also these proposals in the
managers proposals, so if manager finds any issues in the proposals then manager can inform to the sales person. Finally, the

approved proposals will move into the projects.

Sales person will review and work on the proposals, the manager will also go through it. If the documents and all are match
to the company’s requirements then the proposal will forward. And if any issues manager will make a comment on the

proposals.

Sales persons Project management:

Home Contcts MNos Opportunity Proposals  Projects Waelcome mahesh  Sign Out

Projects Management

Contact

Start Date.

Upload File =
i Choose Fie | N

$tart Date End Date Contact Name cost Sales hame Commants. Files Manager Mame

AA20TT 1200:00 AM 4202 1200:00 AM ansuhia sharma 10000.0000 mahesh this policy is Enging up pixz notify thrm manager

2218 1100:00 AM G018 12:00:00 AM jasen Roy 40.0000 mahesh
1ZZALNT 10000 AM 1229 12:00:00 AM Saniosh Reddy 250,000 mahesh Great job thanks mahesh Downlcad File manager
22017 1200:00 AM BZ2I2018 12:00:00 AM Samaniha Rauth 9150000 mahesh Download F

A28 1200:00 AN A2 1200:00 AN Pooja Hegde 1078,0000 mahesh Great seeing

manager

4122018 12:00:00 AM 01272018 12:00.00 AM Bret Lee 7200000 mahesh Gaod Deal manager

S 120000 AM 11122018 12:00:00 AM Mabssh 900.0000 mahesh

Edit Dete 4182018 12:00:00 AM SN22018 12:00:00 A Sal nath 5000.0000 mahesh good deal Downlcad F manager

In the sales persons projects, the proposal approved projects will come here. And sales person will add the projects as insurance
start date and end date , coustomer’s name, cost of the plan depending on what the customer choose and sales person name,
and also sales person will upload a document file to the project management. And this document and the information added

by the sales person will be added in the database.

This information manager can see and commnet on the polocies and manager also download the document of the polocy
whixh uploaded by the sales person. And sales person can edit and delete the customers polocy information by clicking edit
and delte options. If manager does any comment on the polocy the comment will comes in the comments box and also

manager name will also comes here. And finally with the signout option manager can signout from the project.
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Manager’s home page:

Home  ViewContacts  Viewproposals  View Projects Welcome manager  Sign Out

1.Welcome to GSU
2.Team 10
3.Bharath Reddy Barla, Krishna Chitanya Manajigari, Mahesh Reddy Gorla, Novnil Kumar Singh

Hello manager

Welcome to KB INSURANCE WEB PORTAL

This is the managers homepage, and here manager can see the announcements made by the admin. And here manager will
deal with contacts, proposals and contacts.

Manager will see the information what added by the different sales persons and with the sales person’s names and manager
will check evaluate and scales the business from this information.
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Manager’s View Contacts page:

Home  ViewContacts  View proposals

Welcoms manager  Sign Out

View Contacts
Search
Name Phane Troe Industry | Fax adaress city emaild website | Source DoB Descripbon Sies | Sales
d Name
Johnsen Jhon Tog-538-2641 | AUTO NONAT | TB261 317 E J4eh streetApt 516 Ohio |hanson hongyahoo.com Friend TAMSTE 12:0000 Need for car 4 krishna
AN
David Warner T084314001 | HOME Govt. 45621 31 perth drive.apt 160 New York david.wamerggmail.com Yahoo A9N4ED 1200:00 AM | Need for house 4 krishna
Kewn Pawson | S490254008 | LIFE i 01 t4chicago heights, 3pt3486 | Chicago kavan putgmatcom GECOMMNT | 1111800 120000 AW | Full Haath e “ ristna
Adam Gilchrist T73383-1111 | MOTORCYCLE | NON-T | 83208 4800 T20th place. matteson San Diego acam gilligyahoo.com Refet by friend 111800 1200:00 AM | Full insurance for bike 4 Krishna
street
‘Thomos christ 850-TO3-B571 | MOTORCYCLE | NONAT | T0812 4251 N Mitwaute Ave Chicago themos chrishdyahos.com Socail Meg 111900 12:00:00 AM | Full insuranc for Mator 4 knishna
Cyele
Dale Styne 5647850043 | AUTO Govt Thd2s 984 §,19eh stapti4a0 Dallas ‘styne.dalei2@gmailcom Referred by ASDHEEE 12:00:00 Need for liabiality coverage & bhanath
rend ]
Tim Cook. 2965408080 | LIFE Govt. 90345 $000.22rd pl, pertaburro drve. Kansas. Ccouk2Dgmad com Social Meda 11N800 1200:00 AM | Need of Tetal ife insurance § bharath
Joe Root 4705578885 HOME m Tas04 234 West 57 th street apta00! Missori Joerootiyahoo. com Newspaper 11111800 12:00:00 AM | Need for home insurance L] bharath
Drick Nanmes. 2354 AUTO I 45890 564 East7 th street aptéT340 Los Angles ‘nannesd.enckiZyahoo.com Referred by 1111900 12:00:00 AM | complete insurance for the & bharath
65889 triend car
Mathew Wade S344TREETE | AUTO m 783 3456 45th pl Whiales Drive Las Vegas ‘wade. mathem@gmail com Social Meda 11111800 12:00:00 AM | liabiality insurance for the & bharath
aar
Moeme Morkel H456487I2 | MOTORCYCLE | NONAT | 33490 2078.5 th rd Car Drive maddison markeimornedgmail.com Newspaper 1111900 12:00:00 AM | Insurance for Motor bike & bharath
Bravo Dan B57-TEE-356T | AUTO Govt. #9068 416 w SGth street, st ouis missouri brave.danggmail.com Social Media ATRHIET 12:00:00 Need for jeep & bharath
AM
InseMKaSKIMA | TOSSIATZS  HOME Govt | 3678 | newcolony 24ikmsharedr | miami anushka shamaggmalcon SocalMecn | BSEETZODODAM | mew home 5 manesn

In the managers view contacts page manager can see all the customers contacts information which are added by the different
sales persons with the name of the sales person who added the contact. Here manager can look at each information about each
customer. And manager can search through search box with customer name or sales person of that customer or any
information of that customer through the customers contacts management.

Manager’s View Proposals:

Home  ViewCosacls  Viewproposals  ViewProjeets

View Proposals

Search

Proposals Contact Name Sales Name Comments Manager
Edit only ground floor ansuka shama mahesh Itwon't cover in cases of natural disasters. manager
Edit No akeohol and tobacco Santosh Reddy mahesh It wont cover if alocohol and drugs were taken manager
Edit No akohol and tobacco Samantha Rauth mahesh It wont cover if alocohol and drugs were taken manager
Edit No aleahol and tobacco Chris Gayle nevnil It wont cover if alocohol and Grugs wers taken manager
Edit No akohol 2nd tobacco Priyanka Chopra nowil Itwont cover if alocohol and drugs were tzken manager
Edit Only for ground fioor Joe Root bharath It wont cover in natural disasters. manager
Edit No akohol and tobacce. Tim Cook bharath Itwont cover f alocohol and drugs were taken Manager
Edit Fuly insured Dale Styne bharath Only cover for third party manager
Edit No akcohol and smoking Keven Peterson krishna It wont cover if alocohol and drugs were taken manager
Edit Onily for ground fioor David Warner knshna Itwont cover for natural disasters Managar
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From the managers view proposals, manager can see the proposals made by the different sales person. With that proposals
manager can review and comment on that proposals if any issue is fixed then sales person can add this proposal to the projects.

Here Manager can filter the sales persons by searching their names in the search box.

Manger’s Project Management:

Home  ViewContacts  Viewproposals  View Projects Wielcome manager  Sign Dut

Projects Management

Search
sartOate End Oate cast Contact Name Sales Name s Commarts Wanagar
Bt | 8903017 120000 AM 50018 10600 AN 1750000 Dale styne onaratn Downioad Fie Gooa gomg manager
11012018 1200:00 A 402018120000 AM 200080 Tim ook onarath
2017 12:00:00 AW 12 120000 AM 18000.0000 ansutia snarma manesh Downioad Fik s pokcy is #ning up pixtnosty m manager
B8 12:00:00 AM 1212018 12:00:00 AM e jason Ro mahesh
1222017 120000 AW 12122018 120000 A 26000000 Santosn Reagy manesn Geeatjob thaniks mahesh manager
Tizizet7 120000 AN 232018 120000 AM o Samartns Routh mahest

n
4232018 12:00:00 AM 42218 12:00:00 AM 10780000 Pojs Hegde mahesh
n

12305017 12:00:00 AM 002018 12:00:00 AM 6840000 Ghrs Gayie

4142018 12:00:00 AM 41412918 12:00:00 AM 14780000 Dwyane Smith

7
a
4
4
Edi 4122018 12:00:00 AM 101212018 12:00:00 AM 720000 BratLes mates!
"
7
"
g

il
emil
12302017 12:00:00 AW SONI918 12:00:00 AM 75,0000 Ashok varma noei
STV 12,0000 AM HZZ1B 120000 AM 18000000 Ghangra Kantn oenil

o

112018 1200:00 AW V2NN 120000 AM 10000000 Priyanka chopra

Manager’s project management, in this manager can see each end every policy in projects. And also, manager can see which

sales person added the which policy in the sales name. and every detail about each policy.

So, manager can view and review the policies by his comments to the sales persons and manager can also search the projects
with customer name, sales person’s name or any other keywords. And here manager can download the document which added
by the sales person. The document will provide in detail information about the customer policy and customer details. This

document means the policy was approved and it’s serving the customer.

10 References

1. https://developer.mozilla.org/en-US/ (MDN Web Docs site provides information about Web technologies including
HTML, CSS, and APIs for both Web sites and progressive web apps.)

2. https:/imww.w3schools.com/ (W3 Schools is optimized for learning, testing, and training. Examples might be

simplified to improve reading and basic understanding.)

3. https://getbootstrap.com/ ( Bootstrap is an open source toolkit for developing with HTML, CSS, and JS.
Quickly prototype your ideas or build your entire app with our Sass variables and mixings, responsive grid

system, extensive prebuilt components, and powerful plugins built on jQuery.)
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jQuery).

https://www.youtube.com/user/hiteshitube (JavaScript).
https://en.wikipedia.org/wiki/SQL_Server_Management_Studio. (SSMS)

R. Agrawal, A. Evfimievski, and R. Srikant. Information sharing across private databases. In Proc. of the
2003 ACM SIGMOD, San Diego, California, 2003.

R. D. Hof. Mix, match, and mutate. Business Week, July 2005.

B. C. M. Fung, K. Wang, and P. S. Yu. Anonymizing classification data for privacy preservation. IEEE
Transactions on Knowledge and Data Engineering (TKDE).

https://en.wikipedia.org/wiki/Customer_relationship_management

https://www.youtube.com/watch?v=BMtv6sbmdLc

https://www.youtube.com/watch?v=pzs5hTa3Uxs

https://www.youtube.com/watch?v=LwQm7QKFJxs

https://www.canva.com/

https://fontawesome.com/get-started/
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